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Results of an interactive session

Includes introduction, results of
voting during the session, and

findings from the panel
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Panel members

A Gert Doering
A Geoff Huston
A Kurt Erik Lindgvist
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IPV6 presence respondents (~65%
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Main drivers to IPv6 deployment
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Why not considering IPv6?
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Iggest hurdles
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Experience: biggest problems with
IPv6 In production?

Lack of user demanc

— -

No experience, yet

— — - -~

Technical problems
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